Introduction: Why You Need This Book

Do you want to get more out of life? You Don’t Ask, You Don’t Get is your guide to self-enrichment from small requests that maximize a moment to large requests capable of transformation. Now you can achieve more than you ever thought possible. Here’s how:

This book will teach you:
• How to ask for what you want

• How to uncover the hidden motivators that make others want to grant your requests

• How to ask for things you never would have thought of on your own

• How to ask in specific situations

• How to overcome objections that stop you from asking for what you want

• How to overcome objections raised by others

Imagine being able to make a request of your spouse, boss, family, friends, salespeople, or anyone else, and get more of what you want in every aspect of your life. There are practice suggestions to help you put to use the information explained in this book.

It’s fast and easy
You’ll be shown how minor changes in the way you ask for things make a huge difference in the outcome. You’ll find out how to create an atmosphere of giving so others are more prone to offer you more than you hoped to receive. You’ll learn how to give to get. Each section of You Don’t Ask, You Don’t Get brims with examples and true stories relevant to everyday encounters, so you can understand how to apply these techniques to your life starting today!

Change a history of “No!” into a future filled with “Yes!”
You will be shown simple yet powerful techniques used by successful negotiators. You’ll learn how to sell when making requests without sounding like a salesperson. You’ll discover how to reach a decision-maker and when it’s appropriate to step up the volume. In addition, you’ll learn how to ask in specific situations. But more importantly, the information, tips and techniques contained inside this book will enable you to apply this knowledge in any situation.

Help yourself
You’ll gain insight into why you don’t ask for what you want and how to change your mindset for more positive results. There are sections devoted to overcoming objections – including your own. As you stretch and grow you’ll gain confidence each time you refer to You Don’t Ask, You Don’t Get – a reliable source of inspiration.

Many wonderful folks hold themselves back because they were taught not to ask or didn’t know what to say. Fears about reaching out kept them from living a rich life. It’s sad when someone doesn’t reach his or her full potential. You can’t go back in time, but you can start asking for all kinds of things you never thought could be yours.

You’ve got to ask
Over the years, I’ve been in thousands of selling situations, some​times as the buyer, other times as the seller. When recounting my tales, I can’t tell you how many times someone commented, “I didn’t know you could do that!” or “It never occurred to me to ask for that.” They couldn’t help but think of their own lost opportunities.

If you want something, you’d better ask for it because most situations don’t call for giveaways, nor are people mind readers. You need to ask, and you need to ask in the right way to improve your chances of getting what you want. Will all your requests be answered favorably? Of course not. But you will have the knowledge to increase your chances by using the positive techniques contained in this book.

Honest, effective communication
Getting what you want out of life is important in order to live fully, and You Don’t Ask, You Don’t Get makes it easy to get what you want in a positive way. Forget negativity! You can ask and receive while maintaining your integrity. Focus on the positive and get a positive result. Everyone has inner motivations that drive thinking and action. You will learn how to uncover these hidden motivations so you can effectively deal with them. Include the right questions and you’ve created a winning combination to get what you want and give others what they want while exercising the core value of honesty.

Kindness, integrity and gratitude
Kindness and a good attitude work to your advantage. Personal rewards attained through kindness produce a feeling money can’t buy. Kindness is like sharing a laugh – it feels good and spreads to those nearby. Like a warm blanket, your gratitude and thankfulness will wrap around those you help and those who help you.

When you stay true to yourself, you can look in the mirror each morning and like what you see because you’re trying your best. Kindness is contagious. Use it to your benefit and you’ll share the reward of getting the things important in your life while staying faithful to your integrity. You may never discover a medical cure, but you can leave a legacy that lives on through kind acts and ethical behavior.

Start a trend
Sure you ask for things, but it also feels wonderful to receive without having to ask. Be the person who gives before being asked and help start a trend. Your valuable gifts may have nothing to do with things. They may be about giving a gift of your time, talent, wisdom or love. You enrich your own life when you enrich the lives of others by giving of yourself kindly and freely. It is much easier to receive when you are the first to give.

There’s nothing else like it
There are many fine self-help books devoted to personal growth, relationships and communication, and other manuals geared toward negotiating and salesmanship. You Don’t Ask, You Don’t Get spells out in simple terms how everyday folks can combine this material to further enrich their own lives. Prove it to yourself – You Don’t Ask, You Don’t Get helps you get where you want to go.

Spread the good word
Over time, use of the techniques in You Don’t Ask, You Don’t Get will add up to a life filled with more of what you want. After you experience your own successes, you’ll be able to expand these concepts to fit naturally into your personal style. When your friends witness your newfound abundance and sense of fulfillment, they’ll ask you what’s different. Don’t keep it to yourself. Tell them and share the wealth. It won’t cost you a thing!

My favorite question
Here’s a quick tip to get you started. It’s a great question to use in almost any information gathering situation when you’ve reached a stopping point or aren’t sure how to continue. Ask: “What haven’t I asked that I would want to know?” This question opens doors you didn’t know existed. Use it often. It works, as do the other invaluable tips and techniques you’re about to discover in You Don’t Ask, You Don’t Get.
